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Welcome

Please complete the Pre-Test and turn it in

Trainer Introductions



Session Facilitators



Overview of Training

 Importance of Financial Education

 Introduction to Building Native Communities: 
Financial Skills for Families Curriculum



Overview of Training

Curricula

 BNC Participant Workbook (Brown Cover)

 Financial Journal



Introduction to 
Building Native Communities



Curriculum Sponsors

CURRICULUM SPONSORS



Purpose of Curriculum

“To enable community members to realize their 
traditional values by learning financial skills that will 
help each person make informed financial 
decisions for themselves, their family and their 
community.”



Traditional Practices to 
Teach New Skills

Each session provides:
 opportunity to discuss community’s traditional 

practices
 connection between Native resource and 

financial management
 introduction to basic financial skills
 interactive discussion questions
 skill reinforcement exercises
 contemporary Native humor as a teaching tool
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Native Environment and 
Context

Teaching in a Native context show the following:

 Non-Native efforts fail

 Learning builds on what you already know
 builds self confidence
 reinforces traditional values and practices



Economic Models



Building Native Communities 
Curriculum Sessions

1) Building a Healthy Economy
2) Developing a Savings Plan
3) Working with Checking and Savings Accounts
4) Understanding Credit and Your Credit Report
5) Using Credit
6) Being a Smart Consumer



Importance of 
Financial Education



Significance of Financial 
Education
 Builds skills to save, invest and grow resources
 Improves access to affordable financial products 

and services
 Promotes understanding and value of credit

 Helps consumers avoid predatory lending
 Grows community assets and stimulates local 

Native economies
 Strengthens sovereignty



Tangible Benefits of 
Financial Education

 Self-sufficiency
 Ability to maximize income, savings and 

assets
 Small business start-up financing
 Homeownership
 Access to affordable loans
 Wealth accumulation
 Manage family budgets
 Grow community assets



Session 1:
Building a Healthy Economy



Building a Healthy Economy

This session provides an opportunity for 
participants to:

 discuss the traditional resource management 
practices in their community

 evaluate the economic dynamics of their 
community

 identify actions to build a healthier local 
economy (e.g. strengthening their personal 
financial skills) 



Economy

 The way a society organizes itself to meet the 
physical needs of its people.
 Economies can be local, tribal, regional, and 

international.

18



19

Circle of LifeThe Circle of Life
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The Local Economy



Local Economy
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Persuasion Tactics



Persuasion Tactics

Reciprocity

Giving a free gift or a special discount creates a sense of 
obligation in a person’s mind to make a purchase.
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Persuasion Tactics

Social Consensus

Leading you to believe that “everyone is doing it” and that 
you should be doing it as well.
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Persuasion Tactics

Benefit

Telling you that this product or service will 
benefit you and improve your life.
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Persuasion Tactics

Scarcity

Creating a false sense of urgency by 
suggesting that something is a short-term 

offer or is in limited supply.
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Persuasion Tactics

Source Credibility

Trying to build credibility by claiming the product is of 
high quality or that others approve of it.
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Session 2:
Developing a Spending Plan



Developing a Spending Plan

This session provides an opportunity for 
participants to:

 Connect Native resource management skills 
with financial budgeting skills

 Identify savings goals
 Be aware of the flow of money through their 

household
 Take control of the flow of money through their 

household
 Develop a financial record keeping system



Building on a Solid 
Foundation

 Values

What are some values that your tribe is 
respected for?
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Types of Savings
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The TATS System



Step 1: Tracking

 Tracking 
makes you 
aware of the 
flow of 
money in 
and out of 
your 
household
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Money Math
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Step 2: Assess
 Was your calculation on the Monthly 

Expense worksheet  negative or 
positive?
 Positive – You have more income 

than you spend each month
 Negative – You spend more than 

you make

36



37

Types of Expenses



Money Math
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50-30-20 Rule
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Step 3: Take Action

 You can track your monthly spending and make 
adjustments along the way
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Projected 
vs Actual 
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Step 4: Save

 Important part of a spending plan
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3 Categories of Saving
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 Short Term Goals
 Long term Goals
 Emergency Fund



Get Organized
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Money Math!
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More Money Math!
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Session 3:
Working with Checking and 

Savings Accounts



Working with checking 
and savings accounts

This session provides an opportunity for 
participants to:

 Purpose and benefits of checking and savings 
accounts

 How to open an account
 Activities involved when managing an account
 Technology tools used to manage accounts
 Protecting yourself against ID theft



Resource and Money         
Management
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 Eating Fish immediately = Cash

 Preserving Fish = Savings



50

Bank Account Features



Banking Services

 Selecting a Financial Institution
 Evaluate Banking Services
 Opening an Account
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Balancing Your Checkbook

 Why is it important?

Consequences to not balancing your 
checkbook?
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Check Register
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Reading Your Bank Account 
Statement



Money Math!
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Debit Card, Credit Card:   
What’s the Difference?

 Debit – commonly called a check card
 Withdraws money straight out of your account
 Usually needs a pin, but can run as credit but still 

not a credit card
 Credit Card 

 Borrow up to a certain amount and pay back over 
time with interest
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Tips for using Mobile 
Banking

 Wireless Networks Are Hacker Friendly
 Poor Reception = Poor Security
 Safeguard Your Phone
 You may have to wait to access newly-

deposited funds
 Beware of fraudulent apps!
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Identity Theft
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Identity Theft and Fraud

What are common types of ID theft ?

 How can you protect your information?
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Forgery



Session 4:
Understanding Credit and 

Your Credit Report



Understanding credit 
and your credit report

This session provides an opportunity for 
participants to:

 The purpose of credit and importance of credit 
history

 How to read, analyze, and dispute your credit 
report

 Steps to build, maintain, or rebuild your credit 
history

 Learn about FICO scores and understand 
collection laws and your rights as a borrower



Subsistence vs Market       
Economy

 Subsistence 
 People could provide for their 
own needs

 Market
 Majority of goods and services 

must be purchased from others
What goods and services did your community provide by now        

have to purchase from others? Advantages? Disadvantages?
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Importance of Credit



65

Using 
Credit
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Types of Credit

Revolving Credit
Remains open as long as you pay the 

minimum payment
Installment Credit
 Fixed payment amount for a particular item

Non-Installment (Service) Credit
An item that you use and pay for after 

obtaining item
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Secured vs Unsecured

 Secured – when you provide something of 
value to guarantee you pay your debt

 Unsecured – A guarantee is not required
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Credit Report

Annualcreditreport.com
Creditkarma.com

 Equifax
 Trans Union
 Experian 
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Reading 
Your 
Credit 
Report



Reading 
Your 

Credit 
Report
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Common Credit Report 
Errors

 Information that is not yours because of confused 
names, addresses, theft, etc. 

 Information from an ex-spouse
 Outdated information
 Incorrect payment status
 More than one delinquent date on an account
 Remedied delinquencies not reported as such
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Disputing 
info on 
your 
report

Online dispute option 
now available through 
annualcreditreport.com

Check it out!

BNC Update
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FICO Score



Tips to Maintaining or 
Improving your FICO

 Payment History Tips
 Pay your bills on time.
 If you have missed payments, get current and stay 

current.
 Be aware that paying off a collection account will 

not remove it from your credit report.
 If you are having trouble making ends meet, contact 

your creditors or see a legitimate credit counselor.
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Tips to Maintaining Or 
Improving your FICO

 Amounts Owed Tips
 Keep balances low on credit cards and other 

"revolving credit".
Pay off debt rather than moving it around..

 Don't close unused credit cards as a short-term 
strategy to raise your scores.

 Don't open a number of new credit cards that you 
don't need, just to increase your available credit.
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Tips to Maintaining or 
Improving your FICO

 Length of Credit History Tips
 If you have been managing credit for a short 

time, don't open a lot of new accounts too rapidly.
 New Credit Tips

 Do your rate shopping for a given loan within a 
focused period of time.

 Re-establish your credit history if you have had 
problems.

 Note that it's OK to request and check your own 
credit report.
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Tips to Maintaining or 
Improving your FICO

 Types of Credit Use Tips
 Apply for and open new credit accounts only as 

needed.
 Have credit cards – but manage them 

responsibly.
 Note that closing an account doesn't make it go 

away.
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Know Your Rights

www.ftc.gov/os/statutes/031224fcra.pdf
https://www.optoutprescreen.com
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FAIR DEBT COLLECTION PRACTICE ACT (FDCPA) 
effective 1978, amended:

http://www.ftc.gov/os/statutes/031224fcra.pdf
https://www.optoutprescreen.com/


Money Math
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Session 5:
Accessing Credit, Part I



Accessing Credit, part I

This session provides an opportunity for 
participants to:

 Learn about the lending process

 Understand the 5 C’s of Credit 

 Planning and completing a strong  loan 
application 

 Understanding loan rates, terms, and fees



Adopting New Ideas to 
Benefit the Community

 Natives bought and sold goods, bartered for supplies 
and purchased necessities on credit

What goods and services did your 
community purchase on credit?
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Credit Systems 



Applying for a Loan
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Loan 
Application



Assessing the 5 C’s of   
Credit

 Character
 Capacity
 Capital
 Conditions
 Collateral
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Character

 Credit Report
 Checking & Savings Account
 Length of Current Residence
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Capacity

 Amount borrow can afford to pay
 Debt to Income Ratio (DTI)
 DTI can vary from lender to lender

Total Debt / Total Income = DTI
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What to include as Debt

 Mortgage or Rent
 Minimum Credit Card Payments
 Car Loans
 Student Loans
 Alimony/Child Support Payments
 Other Loans
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What to include as Income

 Gross Income
 Bonuses
 Alimony/Child Support
 Other Income
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Ratio Categories

 36% or less is the healthiest debt load 

 37%-42% not bad

 43%-49% indicates likely financial trouble. 

 50% or more is a dangerous ratio. 
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Debt-to-Income Ratio



Capital

 Items of value that are liquid to repay the loan
 How much money you plan to invest in purchase
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Collateral

 Committing an item of value to guarantee 
repayment of loan

 If you are unable to pay, the lender takes 
ownership of the item as repayment
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Conditions

 Anything that may affect the applicants ability to 
repay the loan

 Consistency of employment
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I Love Money Math!
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Loan Rates, terms, and 
Fees

 Interest & Fees

Monthly payment 
= Principal payment + Interest
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The cost of credit over 
time
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Cost of Credit
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Cost of Credit



Session 6:
Being a smart consumer



Being a smart consumer

This session provides an opportunity for 
participants to discuss:

 Different types of Financial institutions

 Tips for being a savvy consumer

 The importance of Insurance

 Financial goals in your life



Financial Systems before 
European Contact

 Native communities interacted with others over great 
distances

Whom did your community trade with?
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Types of Financial Institutions
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Depository or Non-Depository 
Institutions
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Payday Lending
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Characteristics of 
Predatory Lenders

 Excessive Interest Rates

 Unnecessary charges

 Questionable terms

 Others?
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Glenda’s Payday Loan 
Saga
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Be a savvy consumer
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Tips for your next 
Negotiation

 Do your homework
 Plan ahead
 Less is more
 No distractions
 Eat first
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More negotiation tips

 Tag Team
 Stand your ground
 Leave your emotions at home
 Use your feet
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Ways to Prevent Identity 
Theft

How do you protect your personal information-

1. At home
2. While conducting personal business
3. On computer
4. Others?
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Insurance

115

Most people do not realize how important insurance is 
until they experience an emergency. What
are some reasons that people might delay getting 
insurance?



Insurance

 Determine Insurance Needs
 Compare companies
 Deductibles & Co Pays
 Don’t over insure
 Review periodically
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Life Insurance
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What’s the difference between 
term and cash value?

 Term life insurance- covers you for a set 
amount of time at a level price

 Cash Value- Has a savings component 
that policyholder can use as a tax-
sheltered investment, and may borrow 
against the policy.
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Don’t Wait!
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Circle of Life Checklist
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Questions?
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THANK YOU!

FIRST NATIONS OWEESTA CORPORATION
(303) 774-8838

WWW.OWEESTA.ORG
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